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Two books in one! The complete text of the only award-winning English trandation of Sun Tzu's The Art of
War PLUS a special adaptation for competitive sales success. Thiswas Gary Gagliardi's, one of America’s
most award-winning authors on strategy, first adaptation of Sun Tzu, written for the salespeople of his own
software company that became one of the Inc. 500 fastest growing companies in America. The sales methods
presented in this book follow Sun Tzu's principles line by line, with the complete text of The Art of War.
The Art of War is on the left-hand pages, and the sales adaptation, Sales Warrior, on the facing right-hand
pages. Readers get both the proven philosophy that has survived 2,500 years and a practical sales adaptation
of those ideas. Below we offer abrief description of each of the sales chapters. 1.Sales Analysis covers Sun
Tzu's basic sales concepts and the five factors that determine success in sales. 2.Choosing to Sell analyzes
the investment you must make selling and the way you generate income quickly and easily. 3.Planning Y our
Territory discusses the importance of focus, using your time well, and the five ingredients you need to win
customers. 4.Sales Position talks about how to use the six stepsin the sales process to avoid losing customers
while you patiently discover how to win them. 5.Persuasion explores the way you combine standard and
creative techniques to sway customers, and the timing necessary to close them. 6.Disadvantages and
Advantages shows you how to build a dominant position with the customer and how you manage different
types of customers. 7.Sales Contact explains how to control the sales situation and how your efforts alone
determine its outcome. 8.Adjusting to the Sales Situation emphasizes flexibility. It explains how to respond
to the circumstances in which you find yourself. 9.Moving Sales Forward concentrates on sales to
businesses. It covers the different types of organizations you have to sell to and how to deal with them.
10.Customer Relationships discusses the different types of customers. It reveals how customer nature
determines your relationship with both them and the competition. 11.Sales Situations is the longest and most
detailed chapter. It analyzes the nine common sales situations and shows you how to respond to them.
12.Using Customer Desire concentrates solely on getting you to think about what the customer wants and
how to address those desires. 13.Using Questions focuses on mastering the five types of sales questions. In
Sun Tzu's view, your success comes from knowledge and knowledge only comes from asking the right
guestions.

Sample Text

un Tzu said: Thisiswar. It isthe most important skill in the nation. It is the basis of life and death. It isthe
philosophy of survival or destruction. You must know it well. The saleswarrior hears: 1 Thisisselling. Itis
the most valuable skill in any business. It can bring you fortune or poverty. It isyour path to success or
failure. You must study sales seriously. Your skill comes from five factors. Study these factors when you plan
war. You must insist on knowing your situation. 1. Discuss philosophy. 2. Discuss the climate. 3. Discuss the
ground. 4. Discuss leadership. 5. Discuss military methods. Five factors determine your skill. Consider these
factors when you analyze asale. Y ou must know your strategic sales position: 1. Talk about your sales
philosophy. 2. Talk about the changing trends. 3. Talk about your customers and prospects. 4. Talk about
your salestaents. 5. And talk about your sales process.
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From reader reviews:
Beth Sanders:

The book The Art of War Plusthe Art of Sales: Sun Tzu's Strategy for Salespeople can give more knowledge
and also the precise product information about everything you want. So just why must we leave the good
thing like abook The Art of War Plusthe Art of Sales: Sun Tzu's Strategy for Salespeople? A few of you
have a different opinion about e-book. But one aim in which book can give many detailsfor us. Itis
absolutely right. Right now, try to closer using your book. Knowledge or info that you take for that, you
could give for each other; you can share all of these. Book The Art of War Plusthe Art of Sales: Sun Tzu's
Strategy for Salespeople has simple shape however you know: it has great and massive function for you. Y ou
can look the enormous world by open and read a e-book. So it is very wonderful.

Andres Edelman:

Do you have something that that suits you such as book? The book lovers usually prefer to choose book like
comic, quick story and the biggest the first is novel. Now, why not seeking The Art of War Plusthe Art of
Sales: Sun Tzu's Strategy for Salespeople that give your entertainment preference will be satisfied simply by
reading this book. Reading behavior all over the world can be said as the opportinity for people to know
world agreat deal better then how they react when it comes to the world. It can't be explained constantly that
reading practice only for the geeky person but for all of you who wants to end up being success person. So,
for al of you who want to start studying as your good habit, you could pick The Art of War Plus the Art of
Sales: Sun Tzu's Strategy for Salespeople become your personal starter.

Carolyn Brown:

Publication is one of source of information. We can add our understanding from it. Not only for students but
native or citizen want book to know the upgrade information of year to year. As we know those guides have
many advantages. Beside most of us add our knowledge, can bring us to around the world. With the book
The Art of War Plus the Art of Sales: Sun Tzu's Strategy for Salespeople we can get more advantage. Don't
one to be creative people? To become creative person must love to read a book. Only choose the best book
that suitable with your aim. Don't end up being doubt to change your life by this book The Art of War Plus
the Art of Sales. Sun Tzu's Strategy for Salespeople. Y ou can more attractive than now.

Hugo Carter:

Some individuals said that they feel bored when they reading a guide. They are directly felt it when they get
ahalf portions of the book. Y ou can choose the actual book The Art of War Plusthe Art of Sales: Sun Tzu's
Strategy for Salespeople to make your reading isinteresting. Y our current skill of reading expertiseis
developing when you such as reading. Try to choose very simple book to make you enjoy to study it and
mingle the idea about book and examining especially. It isto be very first opinion for you to like to available
abook and learn it. Beside that the reserve The Art of War Plusthe Art of Sales: Sun Tzu's Strategy for



Salespeople can to be a newly purchased friend when you're really feel alone and confuse with the
information must you're doing of that time.
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